Perfecting Your Connections
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Dc you have occess to the
right pecple to cchieve your
goofs?
j Access

Wilt your call gat
onsweved?
2

Vrequency

Are you providing and r2ceiving
musal value? (intra’s, r=ferrals. advice...)

Value

Do you have the nght poce? | — A forgotten annoyance
N 2 — lrrelevant
Context sensive:
New biz success. key 3 — Ignored cold caller
events. ot leost annuolly 4 - Priceless connections
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