
Do you hove access to the 
right people to ochieve your
goo/s? 

Wit your caU get 
answered? 

8.1 

Access 

4 

2 3 

Frequency 

Do you hove the right pace? 

Context sensitive:
New biz, success. key 
events, at least annual� 

Are you providing and rece.iving

Value 
mutual value? (intro's, referrals, o<Nice ... ) 

I -A forgotten annoyance 

2 - Irrelevant 

3 - Ignored cold caller 

4 - Priceless connections 
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